
 August 2014 Newsletter, July Results 

The New Seminar Year is upon us and there are so many incredible  
opportunities for us all! You have one year to make things happen and 
break unit and company records. As you rock towards an incredible new 
Seminar year (2014-2015), here are some things that I want you to think 
about. 
 

§ You donôt have to be a ñspecialò to meet your goals in your Mary Kay. Success 
comes to anyone, no matter their age, ethnicity, social status, marital status, kids or 
no kids, etc. You can have it all! 

§ There is no cap on the amount of money that you can make. What you make is  
§ entirely up to how much time you spend working your business and getting in front 

of women! 
§ There are many champions and success stories in Mary Kay, and again, these 

women are not special, they just have tenacity and work their businesses. Would 
you like to be another success story? Why not you? Donôt spend time wishing, get 
to work and make it happen. A woman will be the next success story in Mary Kayð
donôt wait on the  
sidelines and let it not be you! 

§ I care about your goals and I am here to train and motivate you. You do not have to 
map your own pathðI can draw it for you. Do not feel alone or discouraged. I am 
here to walk hand and hand with you every step of the way! 

Queen of Wholesale: 
Weslica L. Johnson 

 
Queen of Sharing: 
Beverly D. Adams 





Here are some òTIME AFTER TIMEó ideas to be a Star Consultant this quarter and every quarter. Shoot for being an ALL FOUR QUARTER Star to 
reach your highest potential! 
 
1.  E-parties.  Set a goal to have at least 5 e-hostesses. E-parties can be done via facebook and through MK InTouch evites and using e-mail. 
 
2.  Hand out (X) chocolates or a silk flower with your card and a sample attached. Go to different offices and go in with a smile on your face and be  
     professionally dressed.  You can check out the services and hand chocolates/roses to the person that you are speaking to OR just say, "By the way, this  
     is for you."  You can also honor professional women and offer multiple roses/chocolates. One third of the people that you see will say, "WOW, Mary Kay, I  
     LOVE Mary Kay!!  I've been looking for a consultant!!!  Do you have _______ product?  I love it!ò  You'll have an excited new customer!    
 
3.  Set a goal to have X number of women attend Spa Partiesðthey can be waterless, too. Also set a goal of how many women you will invite to a local  
     meetings.  
 
4.  Set a goal to add 10 women to your Before and After Portfolio before the month has ended.  Models are so much fun!  Your portfolio can  
     include:  Redheads, Brunettes, Blondes, Silver Foxes, New Moms, Nurses, Secretaries, Teachers, Realtors, Stay at Home Moms, Home  
     School Moms, Teens and their moms, Blue eyes, Brown eyes, Green eyes, Hazel eyes, etc.  It goes on and on.  
 
5.  If you don't know where to begin, select 2-3 people that intimidate you.  Tell them that your director has challenged  
    you to offer makeovers to people that you would love to work with, but they intimidate you just a little.   
     (You might be really surprised at the response).  

Here is a break down of the qualifications in order to achieve Star Consultant Status in one quarter. 

SAPPHIRE STAR 
$1800 WHOLESALE 

RUBY STAR 
$2400 WHOLESALE 

DIAMOND STAR 
$3000 WHOLESALE 

EMERALD STAR 
$3600 WHOLESALE 

PEARL STAR 
$4800 WHOLESALE 

First Quarter EndsðSeptember 15, 2014 

 

 

 

 

 

 

 

 

WESLICA JOHNSON $653.50 $1,146.50 $1,746.50 $2,346.50 $2,946.50     $4,146.50 
ANNE BROOKS $491.00 $1,309.00 $1,909.00 $2,509.00 $3,109.00     $4,309.00 
TABATHA BLUFORD $448.00 $1,352.00 $1,952.00 $2,552.00 $3,152.00     $4,352.00 
ROBIN WEBSTER $428.50 $1,371.50 $1,971.50 $2,571.50 $3,171.50     $4,371.50 
TRACIE JONES $421.00 $1,379.00 $1,979.00 $2,579.00 $3,179.00     $4,379.00 
  

Total Sapphire  Ruby Diamond  Emerald  Pearl  
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From Sharing Dreams...  Starting Something 

Beautifulé. 

 

* You are currently inactive. It only takes a 
$225 wholesale order to get back on track!                      

#T Status 

  Team Leaders 
 

  Recruiter :Beverly D. Adams 
     Jasmine M. Brock 

     Weslica L. Johnson 
     Felicia L. Langley 

     Shavada Lee 
     Bridget S. Mangle 

   * Tisa Johnson 
   * Catreecha McCray 
   * Shay Rosemond 

   * Yolanda L. Williams 
   # Cassandra Garrett 

 
 

  Senior Consultants 
 

  Recruiter :Felicia L. Langley 
     Holly Tucker 

   * Quintoria M Brockman 
   * Tracee N. Gallimore 
   * Telicia W. Reeves 
   * Joyce A. Starks 

 
  Recruiter :Shelley S. Seegars 

     Kimberly R. McClain 
 

  Recruiter :Christine V. Watkins 
     Lonita M. Humphrey 
     Courtney S. Meredith 
   * Baheerah S. Rogers 

 
  Recruiter :Robin N. Webster 

     Shelley S. Seegars 
   * Shanton D. Smith 

           
 Weslica L. Johnson PIEDMONT, SC B. Adams 
 Vernessia Mcdowell LAURENS, SC S. Byrd 

August/September is typically the 
time when kids head back to school. 
Whether you are a grandmother, 
babysitter or parentñyou are finding 
that you now have free-time to work 
your Mary Kay business, so what to 
do with all of this free time? Here are 
some ideas: 
 
Ý Take advantage of a Weekly Accom-

plishment sheet each week to make 
sure you schedule time to ñDO 
LIFEò..and fit your business within. 
ñDOING LIFEò would include picking 
kids up from school, taking them to 
activities, making dinner, grocery 
shopping, etc. etc. 

Ý Try to schedule your Mary Kay busi-
ness in 2-4 hour increments 3 times 
a weekðthat would give you enough 
time for about 3 parties and this in-
cludes travel time. A party generally 
can be anywhere from 45 minutes to 1 
1/2 hours, depending upon your                   
format.  

Ý Life throws unexpected surprises, so 
be sure that you have some òextraó 
time planned for Mary Kay time. This 
might be a time that would be free time 
or space where you would need to 
delegate. If you are out making  
money, it is worth it! 

 





 

Thank you Gloria Mayfield Banks  

 
Step one! Order SKIN CARE SAMPLES and brochures! 
Step two! Put 10 of them in your purse! Each day!  
Step three! Talk to at least 10 women each day!  
 
Say:  
"(As you know) I am with Mary Kay Cosmetics and we have a brand new skin 
care system on the market (PUT 
THE SAMPLE PACKET IN THEIR HANDS AT THIS POINT).  
I need to get the opinion of 50 people this week on  
this product. All you need to do is take this sample home try 1/2 tonight and 
the other half in the morning. I'll call you tomorrow and ask you a couple of 
questions about the product."  
(TAKE A NOTEBOOK WITH ONE NAME, PHONE # AND EMAIL ADDRESS 
ON IT, per line).  
 
Say, "What is your name? And a number where I can reach you tomorrow. 
What is a good time to call? Great, I know you're probably a busy person, so 
may I have your email address in case I have trouble getting you at that time? 
Thank you so much and I can't wait to hear what you think of it."  
 

 

 

 

 

 

 

7/1/2014 - 6/30/2015  

7/1/2014 - 6/30/2015  

  1 Weslica L. Johnson $1,569.00 $0.00 $1,569.00 
  2 Lonita M. Humphrey $735.00 $0.00 $735.00 
  3 Tabatha V. Bluford $569.00 $0.00 $569.00 
  4 Latisha Murray $480.00 $0.00 $480.00 
  5 Felicia L. Langley $458.00 $0.00 $458.00 
  6 Anne M. Brooks $231.00 $0.00 $231.00 
  7 Shavada Lee $91.00 $0.00 $91.00 
  8 Martha J. Rucker $44.00 $0.00 $44.00 
  9 Christine V. Watkins $26.00 $0.00 $26.00 
   

  1 Beverly D. Adams 1 $58.81 

            Name                                     Amount 

 Weslica L. Johnson $653.50 
 Lonita M. Humphrey $398.50 
 Tabatha V. Bluford $284.50 
 Felicia L. Langley $229.00 
 Latisha Murray $225.00 
 Anne M. Brooks $115.50 
 Shavada Lee $45.50 
 Martha J. Rucker $22.00 
 Christine V. Watkins $13.00 

  



Birthdays                                            Day 
Dashia K. Meeks 7 
Beverly D. Adams 24 
Tisa Johnson 28 

Anniversaries                                   Years 
Felicia L. Langley 4 
TyKeshia McElveen 1 

9% Recruiter Commission Level 
 Beverly D. Adams $101.52 
  
 
4% Recruiter Commission Level 
 Christine V. Watkins $15.94 

Please be sure to share with me your GREAT days and  
your so/so days! Share weekly your sales with me, 
even if you have none. It lets me know how you are doing 
and it helps me to help you! Plus, when you have a great 
week, I can celebrate and reward you! 
 
What are you doing that is working? Share with me, so I can share with our consultants! 
What are you doing that you might need some help on? Share with me and Iôll coach you! 
 
Communication is key. If I do not hear from you, I canôt help or recognize you! Letôs all 
work together as a team, so we can build a strong unit full of money-making women and 
women who have a greater sense of self-confidence and respect. So proud of you! 

September 2014  

Business Briefing 

 
1: Labor Day, all company and  
branch offices closed 
13: Mary Kay Inc. 51st Anniversary 
15: Postmark deadline for Quarter 1 Star  
Consultant contest, deadline to make  
Quarter 4 Star Consultant prize selections 
16: Quarter 2 Star Consultant contest begins 
29: Last day of month for phone orders 
30: Last day of month for online orders 

 
 

On-Going  

September  
 

*Quarter 1 Star Program  
(through September 15, 2014) 

 
 
 
 
 
 

 
 
 
 

 
Until August 31, 2014, sell Deep 
Wrinkle Fillers to 20 new and 20 
current customers! 




